
e n h a n c e d . l e n s w o r k . c o m  –  P r e v i e w  o f  L e n s W o r k  # 8 0  

Overview of
LensWork

Overview of
LensWork

EXTENDED

Sample Pages from
LensWork

Sample Pages from
LensWork

EXTENDED

Close      

Click  Right Hand Menu  to

Navigate Pages 

Welcome to the free preview of LensWork 80.  
This PDF file offers an overview and selected sample pages of the content  

of LensWork (in print) and LensWork ExtEndEd (on computer DVD). 

80
Prev iew

80

Len
sW

o
r

k
JA

N
 - F

E
B

  2
0
0

9

LensWork
Photography and the Creative Process • Articles • Interviews • Portfolios • Fine Art Special Editions No. 80  Jan - Feb 2009

Photography and the Creative Process • Articles • Interviews • Portfolios • Fine Art Special Editions

$12.95 US • $12.95 Canada

7 2 5 2 7 4 8 7 1 0 6 3

9 1 EndNotes
Bill Jay

Interviews
Brigitte Carnochan

Michael H. Reichmann

Portfolios
Charles Grogg
Benoit Sneessens

Brigitte Carnochan
Michael H. Reichmann

from  Gi� s from the Garden
by Charles Grogg

Carl

$1295 U•S• / $1295 CANADA

Photography • Art Criticism

80

Len
sW

o
r

k
Photography and the Creative Process • Audio • Video • Extended Portfolios 

E
X

T
E

N
D

E
D

System Requirements: This DVD-ROM 
can be played on your PC or Mac com-
puter using the free Adobe Acrobat 
Reader™ Version 7 or newer available 
via download from www.adobe.com.

LensWork Extended is a true multimedia publication that dramatically 
expands the contents of our 96-page magazine, LensWork — then 
loads-in lots of audio, video, and “extended extras.” In the spirit of the 
paper publication, the focus continues on the creative process, with each 
issue off ering an engaging mix that only multimedia makes possible.

Charles Grogg
Gifts from the Garden

31 images
plus audio interview

Brigitte Carnochan
Imagining Then: 

A Family Story, 1941-1947
26 images

plus audio interview

LensWork
E XTENDED · 80

Michael H. Reichmann
In Their Landscape

31 images
plus audio interview

Ian Foster
Waterline

EXTENDED Portfolios

Bonus Galleries

Bob Hills
Kennecott’s Copper Mine

Bill Lyons
Convergence

Bonus Videos from Michael • 
Reichmann/Luminous 
Landscape

LensWork Podcasts• 
Additional Bill Jay • EndNotes

EXTENDED Extras

Michael H. Reichmann
Landscapes from Around the World

ISBN 978-1-888803-71-6

9 7 8 1 8 8 8 8 0 3 7 1 6

5 1 2 9 5

Audio 
& Video

Interviews with photographers
Luminous Landscape Samples

LensWork Podcasts

Featuring
Brigitte Carnochan
Charles Grogg
Michael H. Reichmann
Benoit Sneessens

Bonus 
Gallery
Ian Foster
Bill Lyons
Bob Hills

2 Special Folio Galleries
featuring the newest

LensWork 
Special Editions 

Folios
LensWork
Extended

Benoit Sneessens
Hand on Heart:

Faces of Pakistan
26 images

Scoring guides

Note: 
This is the layout for the slim-design DVD cases.

Table of Contents

3

Turn the page for  additional content
in LensWork EXTENDED #80   on computer disc!

Table of Contents

8
Dear Mr. Jensen …

So what advice might be useful as 
you prepare for your � rst exhibit? 

Brooks Jensen o� ers some ideas in 
response to this common email.

15
Portfolio: Charles Grogg

Gi� s from the Garden
Grogg explores one of photography’s most 

visited subject material — the botanical 
world. In this portfolio, he narrows his 

attention to leaves rather than blossoms. 

29
Interview with Brigitte Carnochan

Born in Germany, raised in the United 
States, then an expected letter from her 

German biological father — which began 
this unique photography project.

35
Portfolio: Brigitte Carnochan

Imagining � en: A Family Story 1941-1947
� e subject of this unique body of work 
is twofold: the generation of the World 

War II years, and the process of memory. 
Multi-layered images that present 

a visual equivalent of remembering.

57
Portfolio: Benoit Sneessens
Hand on Heart: Faces of Pakistan
Sneessens presents us with a disarming 
view of the faces of a people that have been 
“in the news” so much of late. � ese Paki-
stani portraits o� er a face-to-face look at a 
culture that, like many cultures, is multi-
faceted.  

73
Interview with Michael H. Reichmann
Reichmann is best known for his popular 
website luminous-landscape.com — but he 
is also a � ne photographer, as this interview 
and portfolio demonstrate.

81
Portfolio: Michael H. Reichmann
In � eir Landscape
As a long-time landscape photographer, 
Michael Reichmann obviously � nds 
landscapes that are “peopled.” In this 
portfolio, all the images present people in 
relationship to the landscape they inhabit, 
forming a relationship that is de� ned by 
time and place. 

94
EndNotes by Bill Jay

Brigitte Carnochan

Charles Grogg

Benoit Sneessens

Editor’s Comments: Brooks Jensen
Interview: Brigitte Carnochan

Interview: Michael H. Reichmann
EndNotes: Bill Jay

Photography and the Creative Process
Articles • Interviews • Portfolios

Jan – Feb 2009
LensWork 80

Brooks Jensen & Maureen Gallagher, Editors

Michael H. Reichmann



e n h a n c e d . l e n s w o r k . c o m  –  P r e v i e w  o f  L e n s W o r k  # 8 0  Close      

Overview of
LensWork

EXTENDED

Sample Pages from
LensWork

Sample Pages from
LensWork

EXTENDED

Subscribe online       Renew online       Purchase this item from our online store       Purchase 11 Years of LensWork (issues #1-56) as PDF files on a single CD

Overview of  
LensWork Overview of

LensWork

Portfolios

Editor’s Comments 
Dear Mr. Jensen... 
So what advice might be useful as you 
prepare for your first exhibit? Brooks Jensen 
offers some ideas in response to this common 
email.

Interview with Michael Reichmann 
Reichmann is best known for his popular 
website luminous-landscape.com — but he is 
also a fine photographer, as this interview and 
portfolio demonstrate.

Interview with Brigitte Carnochan 
Born in Germany, raised in the United States, 
then an unexpected letter from her German 
biological father — which began this unique 
photography project.

EndNotes by Bill Jay

80

Len
sW

o
r

k
JA

N
 - F

E
B

  2
0
0

9

LensWork
Photography and the Creative Process • Articles • Interviews • Portfolios • Fine Art Special Editions No. 80  Jan - Feb 2009

Photography and the Creative Process • Articles • Interviews • Portfolios • Fine Art Special Editions

$12.95 US • $12.95 Canada

7 2 5 2 7 4 8 7 1 0 6 3

9 1 EndNotes
Bill Jay

Interviews
Brigitte Carnochan

Michael H. Reichmann

Portfolios
Charles Grogg
Benoit Sneessens

Brigitte Carnochan
Michael H. Reichmann

from  Gi� s from the Garden
by Charles Grogg

80
Articles

Brigitte Carnochan

Charles Grogg

Benoit Sneessens

Editor’s Comments: Brooks Jensen
Interview: Brigitte Carnochan

Interview: Michael H. Reichmann
EndNotes: Bill Jay

Photography and the Creative Process
Articles • Interviews • Portfolios

Jan – Feb 2009
LensWork 80

Brooks Jensen & Maureen Gallagher, Editors

Michael H. Reichmann

Table of Contents

3

Turn the page for  additional content
in LensWork EXTENDED #80   on computer disc!

Table of Contents

8
Dear Mr. Jensen …

So what advice might be useful as 
you prepare for your � rst exhibit? 

Brooks Jensen o� ers some ideas in 
response to this common email.

15
Portfolio: Charles Grogg

Gi� s from the Garden
Grogg explores one of photography’s most 

visited subject material — the botanical 
world. In this portfolio, he narrows his 

attention to leaves rather than blossoms. 

29
Interview with Brigitte Carnochan

Born in Germany, raised in the United 
States, then an unexpected letter from her 
German biological father — which began 

this unique photography project.

35
Portfolio: Brigitte Carnochan

Imagining � en: A Family Story 1941-1947
� e subject of this unique body of work 
is twofold: the generation of the World 

War II years, and the process of memory. 
Multi-layered images that present 

a visual equivalent of remembering.

57
Portfolio: Benoit Sneessens
Hand on Heart: Faces of Pakistan
Sneessens presents us with a disarming 
view of the faces of a people that have been 
“in the news” so much of late. � ese Paki-
stani portraits o� er a face-to-face look at a 
culture that, like many cultures, is multi-
faceted.  

73
Interview with Michael H. Reichmann
Reichmann is best known for his popular 
website luminous-landscape.com — but he 
is also a � ne photographer, as this interview 
and portfolio demonstrate.

81
Portfolio: Michael H. Reichmann
In � eir Landscape
As a long-time landscape photographer, 
Michael Reichmann obviously � nds 
landscapes that are “peopled.” In this 
portfolio, all the images present people in 
relationship to the landscape they inhabit, 
forming a relationship that is de� ned by 
time and place. 

94
EndNotes by Bill Jay

8 9

LensWork

Editor’s Comments
“Dear Mr. Jensen …”

“I’m having a show! � is is my � rst exhibi-
tion. Do you have any suggestions? Speci� -
cally, I’m not sure how to approach the sale 
of my work. Can you o� er any advice?”

Hardly a week goes by that I don’t receive 
an email similar to this. I’m encouraged 
that so many photographers are � nding 
an opportunity to exhibit their work for 
the very � rst time. However, I do � nd this 
kind of inquiry curious. 

You see, it never occurred to me, when 
I had my � rst exhibition, that I ought to 
be worried about selling work. I always 
thought selling work happened a� er one 
became successful, established, and with 
some reputation. In addition, I always 
assumed it was important that I have 
the ability to produce work that people 
would actually want to buy. It seemed 
natural that it would take a while for me 
to develop that level of artistic maturity, 
and that the way to do so was to have as 
many noncommercial exhibits as I could. 
In fact, I always viewed such exhibits as 
motivation to produce as much work as I 
could, long before I ever entered the world 
of art commerce. But, that’s my story, and 
clearly not the way today’s young photog-
raphers think. Instead, let me o� er some 

suggestions about exhibiting your work, 
be it your very � rst exhibit or at least an 
early one in your art career.

First, when the show is over and the prints 
are back in your possession, how will you 
de� ne success? By the number of people 
who attended the event? � e number 
of dollars you collected? � e number of 
prints you sold? � e number of collectors 
who buy prints? � e number of compli-
ments you received? � e comments in the 
guestbook? All of these and more could be 
ways you de� ne success; any of them valid. 
� e most important part of this thought 
process is how do you de� ne success? 

Furthermore, how should you de� ne suc-
cess at this stage in your art career? Your 
goals will likely be di� erent for your � rst 
exhibition compared to your twentieth. 
Does it make sense that you will likely 
only have a twentieth exhibition if the pre-
vious nineteen met with some kind of suc-
cess, however that is de� ned? Said another 
way, what do you need to accomplish with 
this � rst exhibition that will help you suc-
ceed with your twentieth?

Conversely, what result would you antici-
pate could discourage you the most? Lack 

of sales? Lack of attendance? Lack of 
comments? Lack of collectors? Few things 
will harm your budding art e� orts like 
a stunning defeat in your � rst or second 
exhibition. 

But — and this is so important — defeat is 
something that is always measured against 
an expectation. Perhaps care in managing 
your expectations is a worthwhile invest-
ment to keep yourself motivated, working, 
and progressing. Be reasonable. Be spe-
ci� c. Hedge your expectations to match 
your motivations.

At the very least, avoid inconsistency. 
For example, if you de� ne success as the 
number of people who buy prints, then 
price them so everyone can a� ord them. 
� ere is little chance for success if you 
de� ne success as the number of people 
who buy prints, but then price them so few 
can a� ord the purchase. Better to sell too 
many and raise your prices later, than to 
become discouraged because your prices 
are so high that no one buys.

� ere are no right answers to any of this, 
other than your own personal answers. 
A bit of soul-searching is recommended 
so that you know how you de� ne success. 
� en, simply employ those steps, deci-
sions, and techniques that will bring you 
as close to your de� nition of success is 
possible.

If you de� ne success as the number of 
people who come to the event, then spend 
the money advertising and promoting the 
event so folks will show up. Employ ideas 
that will get folks o�  the couch. Combine 
your � rst exhibition with another event 
and cross-promote them. 

If you de� ne success as the number of 
collectors who buy your prints, then 
you’d better make sure that collectors are 
aware of your work and that it is collect-
ible — that is to say, an important addi-
tion to their collection, for some reason. 
Collectors collect for reasons completely 
independent of why artists make work. 
Don’t confuse the two.

If you de� ne success as the number of 
compliments you receive, then perhaps 
you could promote this activity by making 
it easy for people to leave comments. What 
if you hung a pad of paper and pencil next 
to every print with a sign inviting com-
ments? Make it fun. No adult, for example, 
can resist crayons. (If you don’t believe 
me, try it!) You might want, in that case, 
ahem, to be sure your photographs are 
under glass.

However you de� ne success, at least do 
so with speci� city and then take actions 
to ensure success as you de� ne it. � ink 
the process through with speci� city and 
precise knowledge of your own inmost 
objectives and you’re more likely to walk 
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� is entire project, which includes an additional 17 images, are included in LensWork Extended #80,
 as well as an audio interview with the photographer.

Imagining � en is showing at Gallery 291 (San Francisco) from January 8 through February 28, 2009.

War’s Long Shadow

Imagining Then
A Family Story 1941-1947

by

Brigitte Carnochan
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Sometimes forgetting is simply being afraid to remember. I now know that my father 
was a soldier in Rommel’s army. A� er being captured, sent to the U.S. as a POW, then 

repatriated to Germany three years later, he and my mother divorced. She then married my 
American stepfather, a man I quickly grew to love as my father. I knew very little about my 
German father as I was growing up. My mother never spoke of him, and I was afraid — given 
the possibilities — to ask.

Like a New Year’s gi� , his letter arrived in January of 1976. I had no memory of him 
whatsoever — no image in my head to put with the bold blue script on the paper. I had no 
way of knowing that he too had immigrated to the U.S. 22 years earlier. � at summer my 
nine-year-old daughter and I visited him and his family in Connecticut.

It was an emotional period for me, but by the time he died six years later we had both � lled 
in many of the blanks in each other’s lives, and he had shared his few early photos with 
me. Later, in 1999, when my mother and American father also died — and I inherited their 
snapshots, ephemera and documents as well — I wanted to put the puzzle of my � rst years 
together in some meaningful way. I wanted to honor them. � ey’d all led di�  cult, fractured 
lives. What I didn’t realize was that reclaiming my early life by imagining the years from  
1941 to 1947 would heal a wound I hadn’t consciously known I carried. 

I began to work with their carefully saved photos and documents, but found I couldn’t carry 
out my vision with � lm and a wet darkroom. Time passed — nearly ten years, in fact — during 
which I’d slowly acquired Photoshop skills. A� er I had shoulder surgery in 2007 I was unable 
to photograph for six months, but I could scan images and work on the computer. It was 
then that the project became all-consuming. � ings fell together. I dreamed images and 
made sketches in the middle of the night. I read histories of the war and autobiographies 
and novels about personal journeys — psychological and real — that the war enforced. � is 
project is a journey back to those years, so I can go forward.

I wanted to tell the story of those years in my own voice, but I wanted to place it in a historical 
context so that it became more than personal. Friends and others who have seen this work 
respond to it by telling me their own story. One friend was reminded of “my mother living 
through the Blitz, my father being an evacuee to the north of England, and then both of 
them together emigrating.” Another recalled her feelings of fear and loss when her American 
father went o�  to war — and didn’t return for � ve years. � e details of their stories are 
di� erent, but the basic human emotions are the same. It’s important to me that my story be 
a jumping-o�  place for remembering other stories. Love of His Life

14 15

An additional 23 images are included in LensWork Extended #80,
 as well as an audio interview with the photographer.

by

Charles Grogg

Gifts from the Garden

Website: www.charlesgroggphotography.net

Works with: Canham 45DLC metal � eld camera. Prints on gelatin silver or 
platinum/palladium

Represented by: Modernbook Gallery, Palo Alto, CA (www.modernbook.com)

Charles Grogg was born in Gary, Indiana, in 1966, and enjoyed rural life as a kid. At the age 
of 12 his family moved to southern California. He later attended California Lutheran Uni-
versity, earning a Bachelor of Arts in English, and California State University (Northridge) 
where he earned his Master of Arts degree.

He is a self-taught photographer, writer, musician and painter. “In the late 90s, out of nowhere, 
I decided I wanted to paint with oils.” He had recently seen several museum exhibitions, 
and describes a “visceral, kinetic reaction” to the work of Picasso, Chaim Soutine, and the 
Mexican muralists.

One evening his father came by to visit, and suggested that he make photographs of his paint-
ings. “He then gave me his Leica IIIf red-dial/self timer camera, which was one of his prized 
possessions.” His father had purchased the camera from the U.S. Army store in Mannheim, 
Germany, when he was serving in 1954. “At the time I didn’t think I would have a good use 
for the camera, but I was surprised by the gi� .” � at would change in time. 

When Charles was unable to � nd a full-time job in the 90s, he recalls, “I practically became 
a bohemian as a singer/songwriter. I wrote and performed without any real concern for the 
market. � e Dumb Hours was my only album, which was actually reviewed by Billboard 
magazine.” Charles has now been teaching college and university level English composition 
and literature for 17 years, the last 11 at Santa Barbara City College. 

Writers have been an important creative in� uence in his life, but he now states that “� e 
list of photographers is endless. For me it started by looking at the work of Ruth Bernhard 
and Michael Kenna.”

Charles lives in Ojai, California, with his wife, Bonny Bryan, who is also a college-level 
teacher. � ey have two sons: 5-year-old Seth and 3-year-old Lucas.

Oak Leaf 4
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Fern Curls � ree Fern Curls
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An additional 9 images are included in LensWork Extended #80,  as well as
 an audio interview with the photographer, video clips, and two Folio Galleries

 featuring Reichmann’s new Special Editions Folios.

In Their Landscape

by

Michael H. Reichmann

Six of the images in this portfolio are available in the
 LensWork Special Editions Folio In � eir Landscape, released December 2008

Fun Fair, Toronto, 2007
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Himba Dune Walk, Namibia, 2006
Sunrise Fishing, Guilin, China, 2006

56 57

Email: bensneessens@hotmail.com

Works with: Nikon D70 SSLR and Nikon � lm camera. Film 
is scanned and prints made with an Epson 
R1800 on Hahnemuehle Photo Rag paper

Represented by: Seeking representation

Born in Belgium in 1975, Benoit Sneessens grew up in a village in the countryside called 
Genappe. He earned a Bachelor of Arts degree in History at Catholic University of Leuven, 
then shi� ed brie� y to Brussels where he studied sociology with a particular interest in 
cultural anthropology.

At the age of 23 he needed to experience rather than study. Traveling to Africa for a two 
week trip would turn out to be a true revelation. Returning home, he could not settle back 
into the day-to-day routine. “I decided to take it further,” he recalls, “to leave the books and 
libraries behind, and bought a one-way ticket to Nairobi.” With the freedom of a backpack 
he spent time with a number of indigenous culture, including the Maasai. He was traveling 
with a deep interest in the culture, but was not as yet traveling as a photographer.

Returning to Belgium months later, he worked just long enough to earn the money to return 
to East Africa. � is time he traveled through Tanzania, Uganda, Rwanda and DRCongo 
on the way. “Although my interest in photography was triggered in Africa—especially by 
the work of Peter Beard—I received the ‘decisive blow’ in Brazil in front of a large print of 
Filhos de Gandhi (Children of Gandhi) Taking the Tramway by Pierre Verger.”

In 2005 Benoit enrolled in evening photography classes in Namur, where he graduated a 
few years later. “I am currently dividing my time between the more personal work—doc-
umenting Pakistan and Islam in the Indian subcontinent—while seizing any opportunity 
to work as a photojournalist.” He also works in the Logistics Department at the Catholic 
University of Leuven.

His photographic in� uences come from the work of Nick Brandt, Fazal Sheikh, Yusuf Karsh, 
Abbas, Sebastiao Salgado, Steve McCurry and James Nachtwey.

Benoit currently makes his home in Namur, Belgium.

by

Benoit Sneessens

Hand on Heart
Faces of Pakistan

An additional 4 images are included in LensWork Extended #80,
 as well as an email interview with the photographer.

� is portfolio is dedicated to my parents, Micheline and Daniel, for their support.

Peshawar, December 2006
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Shoe seller, Peshawar, May 2006 Peshawar, July 2007
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ments on individual images • 
Videos on photography and 
the creative process • Direct 
links to web sites, email ad-
dresses • Video interviews with 
photographers • And more all 
on a single DVD using the Acro-
bat 7 Reader.
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Editor’s Comments
“Dear Mr. Jensen …”
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Editor’s Comments
“Dear Mr. Jensen …”
“I’m having a show! � is is my � rst exhibi-
tion. Do you have any suggestions? Speci� -
cally, I’m not sure how to approach the sale 
of my work. Can you o� er any advice?”

Hardly a week goes by that I don’t receive 
an email similar to this. I’m encouraged 
that so many photographers are � nding 
an opportunity to exhibit their work for 
the very � rst time. However, I do � nd this 
kind of inquiry curious. 

You see, it never occurred to me, when 
I had my � rst exhibition, that I ought to 
be worried about selling work. I always 
thought selling work happened a� er one 
became successful, established, and with 
some reputation. In addition, I always 
assumed it was important that I have 
the ability to produce work that people 
would actually want to buy. It seemed 
natural that it would take a while for me 
to develop that level of artistic maturity, 
and that the way to do so was to have as 
many noncommercial exhibits as I could. 
In fact, I always viewed such exhibits as 
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motivation to produce as much work as I 
could, long before I ever entered the world 
of art commerce. But, that’s my story, and 
clearly not the way today’s young photog-
raphers think. Instead, let me o� er some 
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motivation to produce as much work as I 
could, long before I ever entered the world 
of art commerce. But, that’s my story, and 
clearly not the way today’s young photog-
raphers think. Instead, let me o� er some 
suggestions about exhibiting your work, 
be it your very � rst exhibit or at least an 
early one in your art career.

First, when the show is over and the prints 
are back in your possession, how will you 
de� ne success? By the number of people 
who attended the event? � e number 
of dollars you collected? � e number of 
prints you sold? � e number of collectors 
who buy prints? � e number of compli-
ments you received? � e comments in the 
guestbook? All of these and more could be 
ways you de� ne success; any of them valid. 
� e most important part of this thought 
process is how do you de� ne success? 

Furthermore, how should you de� ne suc-
cess at this stage in your art career? Your 
goals will likely be di� erent for your � rst 
exhibition compared to your twentieth. 
Does it make sense that you will likely 
only have a twentieth exhibition if the pre-
vious nineteen met with some kind of suc-
cess, however that is de� ned? Said another 
way, what do you need to accomplish with 
this � rst exhibition that will help you suc-
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ceed with your twentieth?

Conversely, what result would you antici-
pate could discourage you the most? Lack 

ceed with your twentieth?

Conversely, what result would you antici-
pate could discourage you the most? Lack 
of sales? Lack of attendance? Lack of 
comments? Lack of collectors? Few things 
will harm your budding art e� orts like 
a stunning defeat in your � rst or second 
exhibition. 

But — and this is so important — defeat is 
something that is always measured against 
an expectation. Perhaps care in managing 
your expectations is a worthwhile invest-
ment to keep yourself motivated, working, 
and progressing. Be reasonable. Be spe-
ci� c. Hedge your expectations to match 
your motivations.

At the very least, avoid inconsistency. 
For example, if you de� ne success as the 
number of people who buy prints, then 
price them so everyone can a� ord them. 
� ere is little chance for success if you 
de� ne success as the number of people 
who buy prints, but then price them so few 
can a� ord the purchase. Better to sell too 
many and raise your prices later, than to 
become discouraged because your prices 
are so high that no one buys.

� ere are no right answers to any of this, 
other than your own personal answers. 
A bit of soul-searching is recommended 
so that you know how you de� ne success. 
� en, simply employ those steps, deci-
sions, and techniques that will bring you 
as close to your de� nition of success is 
possible.
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can a� ord the purchase. Better to sell too 
many and raise your prices later, than to 
become discouraged because your prices 
are so high that no one buys.

� ere are no right answers to any of this, 
other than your own personal answers. 
A bit of soul-searching is recommended 
so that you know how you de� ne success. 
� en, simply employ those steps, deci-
sions, and techniques that will bring you 
as close to your de� nition of success is 
possible.
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If you de� ne success as the number of 
people who come to the event, then spend 
the money advertising and promoting the 
event so folks will show up. Employ ideas 
that will get folks o�  the couch. Combine 
your � rst exhibition with another event 
and cross-promote them. 

If you de� ne success as the number of 
collectors who buy your prints, then 
you’d better make sure that collectors are 
aware of your work and that it is collect-
ible — that is to say, an important addi-
tion to their collection, for some reason. 
Collectors collect for reasons completely 
independent of why artists make work. 
Don’t confuse the two.

If you de� ne success as the number of 
compliments you receive, then perhaps 
you could promote this activity by making 
it easy for people to leave comments. What 
if you hung a pad of paper and pencil next 
to every print with a sign inviting com-
ments? Make it fun. No adult, for example, 
can resist crayons. (If you don’t believe 
me, try it!) You might want, in that case, 
ahem, to be sure your photographs are 
under glass.

However you de� ne success, at least do 
so with speci� city and then take actions 
to ensure success as you de� ne it. � ink 
the process through with speci� city and 
precise knowledge of your own inmost 
objectives and you’re more likely to walk 
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Don’t confuse the two.

If you de� ne success as the number of 
compliments you receive, then perhaps 
you could promote this activity by making 
it easy for people to leave comments. What 
if you hung a pad of paper and pencil next 
to every print with a sign inviting com-
ments? Make it fun. No adult, for example, 
can resist crayons. (If you don’t believe 
me, try it!) You might want, in that case, 
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so with speci� city and then take actions 
to ensure success as you de� ne it. � ink 
the process through with speci� city and 
precise knowledge of your own inmost 
objectives and you’re more likely to walk 
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away from the experience feeling moti-
vated to make more work — perhaps the 
most important objective of all.

Here are a few suggestions that can make 
a � rst exhibition of your work more suc-
cessful — or your twentieth for that matter. 

Make It Good
Wait until you’re ready to exhibit. Don’t be 
so anxious that you display work that is of 
questionable quality. You’re far better o�  to 
have your � rst show two years a� er you’re 
ready than one month before you are.

Make Your Work About 
Something Other � an You
Have a theme to your � rst exhibit. Make 
it a project about some place, some thing, 
some person, some activity, something 
outside yourself. Don’t begin your exhibi-
tion career with a retrospective of your 
greatest hits. Remember, with your � rst 
exhibition no one knows you; in other 
words, you are not the draw that motivates 
them to come see the exhibition. Make the 
work about something people are inter-
ested in and, through their interest in that 
thing, they’ll get to know you.

Don’t Worry About Commerce
� ere is an old adage that says banks are 
willing to loan you money only if you 
can prove you don’t need it. � is applies 
to photography, too. Commercial galler-
ies are most willing to represent you only 
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a� er you are an established artist whose 
work is in demand. � e way to accomplish 
that is to get your work out into the world; 
if people don’t know about it they can’t 
collect it. But how do you get your work 
out there if you can’t sell it? Simple: give 
it away. Donate your entire � rst exhibi-
tion to some worthy cause, perhaps as 
a fundraiser, perhaps as a part of their 
permanent collection for decor or display. 
You will � nd that you’ve begun to develop 
a reputation as more and more people see 
your work.

Tell � em Who You Are
Spend time writing your artist’s bio and 
the artist’s statement for the show. Cra�  
these carefully. Have a dozen or more 
people read it and give you feedback 
before you consider it the � nal document. 
Proof read, proof read, and then proof 
read it again. In the artist’s statement, talk 
about the work. In the artist’s bio, talk 
about your motivations, commitments, 
and passions. Don’t waste time telling 
people about your photographic history or 
career — when you began photographing, 
what your � rst camera was, and the other 
mundane details of the process of making 
photographs. No one cares about how you 
became a photographer but rather why 
you became a photographer.

� e Take-Away
Every person who comes to your exhibi-
tion should leave with something in their 
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hands. It could be your business card, 
brochure, a price list, a CD, a bookmark, a 
postcard, a calendar, a keepsake, an audio 
disc with an interview of you talking 
about your work — you get the idea. If you 
want people to take an interest in your 
work, give them a way to be interested in 
your work a� er they’ve le�  the exhibition.

A Next Step
Once someone has interrupted their life 
to attend your exhibition, make sure you 
haven’t led them to a dead end. Provide 
them something else of yours to look 
forward to. Have an announcement about 
your next exhibition, something special 
they can see on your website, information 
about your forthcoming book, Blurb.com 
publication, upcoming article in the local 
newspaper, or at the very least the next 
project you’re working on.

Develop a Relationship
For those who are interested in following 
your art career, have a way to keep them 
informed. Gather names and addresses 
for your periodic newsletter. Gather email 
addresses so you can keep them informed 
via email of upcoming events, exhibitions, 
or projects.

Be Your Own Docent
Remember, your artwork is far more 
important to you than it will be to anyone 
else. You will know more, understand 
more, have thought more about, and spent 
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more time with your artwork than anyone 
else in the world. Share your knowledge. 
Be the conduit between your artwork 
and your audience. If you can’t physically 
attend the exhibition, then do so remotely 
via written handouts, audio commentary, 
or perhaps even a short video loop play-
ing on a laptop so that people can see you 
speak about your work. � e more they 
understand what you are trying to do with 
your work, the greater the chances that 
they will develop an appreciation for your 
project and motivations.

� e Post-Event Event
Most gallery-night openings are cum-
bersome for folks who really want to see 
the artwork. � ere are simply too many 
distractions — noise, hors d’oeuvres, 
people to talk with, crowded spaces. Have 
an event a� er the opening for those who 
are more interested in your work than 
the casual glance a� orded opening night. 
Hold a Saturday a� ernoon gallery talk, 
slide show, demonstration, or Q&A.

� ese are just a few ideas, but they illus-
trate the point. In a few weels, you will be 
looking  back on this event. A little pre-
planning can help make that review much 
more positive and energize your creativity. 
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� is entire project, which includes an additional 17 images, are included in LensWork Extended #80,
 as well as an audio interview with the photographer.

Imagining � en is showing at Gallery 291 (San Francisco) from January 8 through February 28, 2009.

War’s Long Shadow

Imagining Then
A Family Story 1941-1947

by

Brigitte Carnochan

3636
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Sometimes forgetting is simply being afraid to remember. I now know that my father 
was a soldier in Rommel’s army. A� er being captured, sent to the U.S. as a POW, then 

repatriated to Germany three years later, he and my mother divorced. She then married my 
American stepfather, a man I quickly grew to love as my father. I knew very little about my 
German father as I was growing up. My mother never spoke of him, and I was afraid — given 
the possibilities — to ask.

Like a New Year’s gi� , his letter arrived in January of 1976. I had no memory of him 
whatsoever — no image in my head to put with the bold blue script on the paper. I had no 
way of knowing that he too had immigrated to the U.S. 22 years earlier. � at summer my 
nine-year-old daughter and I visited him and his family in Connecticut.

It was an emotional period for me, but by the time he died six years later we had both � lled 
in many of the blanks in each other’s lives, and he had shared his few early photos with 
me. Later, in 1999, when my mother and American father also died — and I inherited their 
snapshots, ephemera and documents as well — I wanted to put the puzzle of my � rst years 
together in some meaningful way. I wanted to honor them. � ey’d all led di�  cult, fractured 
lives. What I didn’t realize was that reclaiming my early life by imagining the years from  
1941 to 1947 would heal a wound I hadn’t consciously known I carried. 

I began to work with their carefully saved photos and documents, but found I couldn’t carry 
out my vision with � lm and a wet darkroom. Time passed — nearly ten years, in fact — during 
which I’d slowly acquired Photoshop skills. A� er I had shoulder surgery in 2007 I was unable 
to photograph for six months, but I could scan images and work on the computer. It was 
then that the project became all-consuming. � ings fell together. I dreamed images and 
made sketches in the middle of the night. I read histories of the war and autobiographies 
and novels about personal journeys — psychological and real — that the war enforced. � is 
project is a journey back to those years, so I can go forward.

I wanted to tell the story of those years in my own voice, but I wanted to place it in a historical 
context so that it became more than personal. Friends and others who have seen this work 
respond to it by telling me their own story. One friend was reminded of “my mother living 
through the Blitz, my father being an evacuee to the north of England, and then both of 
them together emigrating.” Another recalled her feelings of fear and loss when her American 
father went o�  to war — and didn’t return for � ve years. � e details of their stories are 
di� erent, but the basic human emotions are the same. It’s important to me that my story be 
a jumping-o�  place for remembering other stories. Love of His Life
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An additional 23 images are included in LensWork Extended #80,
 as well as an audio interview with the photographer.

by

Charles Grogg

Gifts from the Garden

Website: www.charlesgroggphotography.net

Works with: Canham 45DLC metal � eld camera. Prints on gelatin silver or 
platinum/palladium

Represented by: Modernbook Gallery, Palo Alto, CA (www.modernbook.com)

Charles Grogg was born in Gary, Indiana, in 1966, and enjoyed rural life as a kid. At the age 
of 12 his family moved to southern California. He later attended California Lutheran Uni-
versity, earning a Bachelor of Arts in English, and California State University (Northridge) 
where he earned his Master of Arts degree.

He is a self-taught photographer, writer, musician and painter. “In the late 90s, out of nowhere, 
I decided I wanted to paint with oils.” He had recently seen several museum exhibitions, 
and describes a “visceral, kinetic reaction” to the work of Picasso, Chaim Soutine, and the 
Mexican muralists.

One evening his father came by to visit, and suggested that he make photographs of his paint-
ings. “He then gave me his Leica IIIf red-dial/self timer camera, which was one of his prized 
possessions.” His father had purchased the camera from the U.S. Army store in Mannheim, 
Germany, when he was serving in 1954. “At the time I didn’t think I would have a good use 
for the camera, but I was surprised by the gi� .” � at would change in time. 

When Charles was unable to � nd a full-time job in the 90s, he recalls, “I practically became 
a bohemian as a singer/songwriter. I wrote and performed without any real concern for the 
market. � e Dumb Hours was my only album, which was actually reviewed by Billboard 
magazine.” Charles has now been teaching college and university level English composition 
and literature for 17 years, the last 11 at Santa Barbara City College. 

Writers have been an important creative in� uence in his life, but he now states that “� e 
list of photographers is endless. For me it started by looking at the work of Ruth Bernhard 
and Michael Kenna.”

Charles lives in Ojai, California, with his wife, Bonny Bryan, who is also a college-level 
teacher. � ey have two sons: 5-year-old Seth and 3-year-old Lucas.

Oak Leaf 4

1616

LensWork
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LensWork
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I had returned to the farmhouse in Indiana where we used to visit and play every weekend 
for months on end when I was a kid. My uncle still lives there, so I stopped by in 2006 for 

a short visit. Reminiscing on the porch over our morning co� ee, he shared how he and my 
aunt had found a wonderful surprise in their garden a few years earlier. � ey  had tilled the 
soil to plant a “kitchen garden” — the kind � lled with a variety of leafy and root vegetables. 
As their garden sprang up and began to � ll-in, however, they noticed petunias coming up 
amongst their vegetables. Funny, they thought, since they had not planted petunias. Grandma 
Cora had grown petunias in that very spot — but that was back in the 70s! Was it possible 
that the seeds from “Mawmaw’s” garden had lain dormant for more than thirty years? If so, 
they brought to us an incredibly consoling gi�  many years a� er her death. 

I was stunned by that thought. I began to photograph botanicals in a fury. I wanted to pay 
attention. I wanted to care for the smallest things. If I were to miss seeing something I might 
not answer the call of something important. I wanted to exercise control — not over objects 
or people — but to be truly present while making these studies. I was � lled with a deep sense 
of wonder as I photographed these gi� s that � ll our everyday, yet extraordinary lives.

For whatever reason, I am least interested in documentation — which is the most apparent 
aspect of photography. Yet again, I reject romanticized images of botanicals. I would say 
that I lean toward � eld study-type images. � ey are akin to photographing a nude woman 
without exciting sexual desire — something very few photographers have been able to do. 

Even though I am working in the � eld I most o� en cut the � owers and leaves to photograph 
them. Primarily using natural light, I work under a dark cloth with long exposures. � e 
stems and leaves fade quickly as I work in the valley of stillness between each bit of breeze. 
Almost without exception, this body of work was shot on Polaroid type 55 Positive/Negative 
� lm, which is discontinued and very unlikely to be resurrected.

� e beauty of truly “seeing” this subject is that it can be found everywhere. I photographed 
“Acanthus Leaf” where it grew under the eaves of my house in the back yard. When I saw 
it come up in the soup, I said, “Oh my God.” At that moment my everyday life felt very 
extraordinary as I recognized I had not even le�  my yard.

I guess I’m not sure why the story of the dormant petunias struck me so deeply, but it did. 
I truly feel that I received a wonderful gi�  that day through my uncle’s story. Grandma 
Cora’s petunias not only gave me the gi�  of consolation, but led me to a profound lesson on 
appreciation and mindful looking. Acanthus Leaf
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Himba Dune Walk, Namibia, 2006
Sunrise Fishing, Guilin, China, 2006
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An additional 9 images are included in LensWork Extended #80,  as well as
 an audio interview with the photographer, video clips, and two Folio Galleries

 featuring Reichmann’s new Special Editions Folios.

In Their Landscape

by

Michael H. Reichmann

Six of the images in this portfolio are available in the
 LensWork Special Editions Folio In � eir Landscape, released December 2008

Fun Fair, Toronto, 2007
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Jungle Paddling, Amazon, Brazil, 2007

City Wall, Marrakech, Morocco, 2007
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Email: bensneessens@hotmail.com

Works with: Nikon D70 SSLR and Nikon � lm camera. Film 
is scanned and prints made with an Epson 
R1800 on Hahnemuehle Photo Rag paper

Represented by: Seeking representation

Born in Belgium in 1975, Benoit Sneessens grew up in a village in the countryside called 
Genappe. He earned a Bachelor of Arts degree in History at Catholic University of Leuven, 
then shi� ed brie� y to Brussels where he studied sociology with a particular interest in 
cultural anthropology.

At the age of 23 he needed to experience rather than study. Traveling to Africa for a two 
week trip would turn out to be a true revelation. Returning home, he could not settle back 
into the day-to-day routine. “I decided to take it further,” he recalls, “to leave the books and 
libraries behind, and bought a one-way ticket to Nairobi.” With the freedom of a backpack 
he spent time with a number of indigenous culture, including the Maasai. He was traveling 
with a deep interest in the culture, but was not as yet traveling as a photographer.

Returning to Belgium months later, he worked just long enough to earn the money to return 
to East Africa. � is time he traveled through Tanzania, Uganda, Rwanda and DRCongo 
on the way. “Although my interest in photography was triggered in Africa—especially by 
the work of Peter Beard—I received the ‘decisive blow’ in Brazil in front of a large print of 
Filhos de Gandhi (Children of Gandhi) Taking the Tramway by Pierre Verger.”

In 2005 Benoit enrolled in evening photography classes in Namur, where he graduated a 
few years later. “I am currently dividing my time between the more personal work—doc-
umenting Pakistan and Islam in the Indian subcontinent—while seizing any opportunity 
to work as a photojournalist.” He also works in the Logistics Department at the Catholic 
University of Leuven.

His photographic in� uences come from the work of Nick Brandt, Fazal Sheikh, Yusuf Karsh, 
Abbas, Sebastiao Salgado, Steve McCurry and James Nachtwey.

Benoit currently makes his home in Namur, Belgium.

by

Benoit Sneessens

Hand on Heart
Faces of Pakistan

An additional 4 images are included in LensWork Extended #80,
 as well as an email interview with the photographer.

� is portfolio is dedicated to my parents, Micheline and Daniel, for their support.

Peshawar, December 2006
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This project began as a documentation of the shepherd’s summer migration from the 
village of Shimshal, high in the Karakoram Range north of the western end of the 

Himalayas. � is was the photo project I assigned myself in 2006 as part of a photography 
class. I read much about Pakistan before embarking on my � rst journey in May, 2006. I was 
immediately captured by the faces, traditions, and style of dress of the Pakistani people.

Pakistan is a country rather absent in the world of � ne art photography. Photojournalists 
have focused on the faces of politics and war-on-terror, but rarely on the faces of the everyday 
people in the state of “being.” I began to build a collection of portraits of “regular” Pakistanis 
as seen in their traditional fashion and everyday life. I felt such empathy and humanity for 
all the people I met along the way — right here in one of the earth’s � ash points.

Pakistanis love to have their portraits taken, although in more orthodox places (like Pesha-
war) people tend to be more cautious and discreet. I always feel welcome, but in Peshawar 
it is a slower (but rewarding) process to earn their trust. � ey are not unlike people of most 
every country: if they sense that you are genuinely interested in their country, culture and 
religion — and are respectful — they will welcome you. 

I returned three more times: in the winter of 2006, and the summers of 2007 and 2008.  
I quickly learned that the Pakistani summer can be brutal on � lm if le�  in a backpack. 
With temperatures sometimes pushing past 110°F (43C), � nding a hotel room with a 
refrigerator to store my bulk � lm was a real matter of concern in the cities. � e winters in 
the mountains are equally severe. You curse your surroundings — the walls, the bedsheets, 
the doorknobs — for giving up the heat of summer. 

One must � rst be physically prepared to travel to the mountains. I usually train for 3-4 
months so that a� er 8-10 hours of hard hiking at higher altitudes I will still have su�  cient 
energy to make photographs! When working with my Mamiya RZ67, I must take along a 
fair amount of photo gear on my back, which leaves no space for my personal belongs and 
tent. When trekking up to 5,000 meters altitude (16,400 feet) it is necessary to hire a guide 
and porters to manage the gear and provisions. � e guide is o� en able to speak English, 
which allows me to interact with people we meet along the way. 

Although I value social commentary and political criticism in any art form or expression, 
it is a useful critic who can also see the beauty and poetry in the life that is out there. � is 
project is a tribute to the Pakistanis, to their hospitality, their friendliness, and their resilience 
in the face of challenging events. 

Merchant at the vegetable market, Peshawar, July 2007

Peshawar is one of the oldest towns on the Indian subcontinent.  � e old town 
is a maze of di� erent specialized markets — or bazaars, as they are called.  � is 
merchant was selling in Sabzi Mandi, the “vegetable bazaar.”
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Merchant with cigarette, Peshawar, December 2006

Contrary to my expectations before my � rst trip, I found Pakistanis, including 
the people of Peshawar, quite receptive to photography,  though Islamic tradition 
commands them to keep a modest and discreet look.

Shimshali shepherdess, Shuwerth (Shimshal Pamir), July 2007

In summer, women from Shimshal villages tend the herds of yaks, goats and sheep 
in the high pastures of Shuwerth (4800 meters above sea level) before the winter 
shepherds – mostly men — take them away to places where they can � nd grass between 
October and April.  Shimshalis a� ectionately refer to these pastures as their “Pamir”; 
they are places of grass, springs, undulating pastures and great scenery.
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Merchant with cigarette, Peshawar, December 2006

Contrary to my expectations before my � rst trip, I found Pakistanis, including 
the people of Peshawar, quite receptive to photography,  though Islamic tradition 
commands them to keep a modest and discreet look.

Shimshali shepherdess, Shuwerth (Shimshal Pamir), July 2007

In summer, women from Shimshal villages tend the herds of yaks, goats and sheep 
in the high pastures of Shuwerth (4800 meters above sea level) before the winter 
shepherds – mostly men — take them away to places where they can � nd grass between 
October and April.  Shimshalis a� ectionately refer to these pastures as their “Pamir”; 
they are places of grass, springs, undulating pastures and great scenery.
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Sometimes forgetting is simply being 
afraid to remember. I now know 

that my father was a soldier in Rom-
mel’s army. A� er being captured, sent 
to the U.S. as a POW, then repatriated 
to Germany three years later, he and my 
mother divorced. She then married my 
American stepfather, a man I quickly 
grew to love as my father. I knew very 
little about my German father as I was 
growing up. My mother never spoke 
of him, and I was afraid — given the 
possibilities — to ask.

Like a New Year’s gi� , his letter arrived 
in January of 1976. I had no memory 
of him whatsoever — no image in my 
head to put with the bold blue script 
on the paper. I had no way of knowing 
that he too had immigrated to the U.S. 
22 years earlier. � at summer my nine-
year-old daughter and I visited him and 
his family in Connecticut.

It was an emotional period for me, but 
by the time he died six years later we 
had both � lled in many of the blanks 
in each other’s lives, and he had shared 
his few early photos with me. Later, in 
1999, when my mother and American 

father also died — and I inherited their 
snapshots, ephemera and documents as 
well — I wanted to put the puzzle of my 
� rst years together in some meaningful 
way. I wanted to honor them. � ey’d 
all led di�  cult, fractured lives. What 
I  didn’t realize was that reclaiming 
my early life by imagining the years 
from  1941 to 1947 would heal a wound 
I  hadn’t consciously known I carried. 

I began to work with their care-
fully saved photos and documents, 
but found I couldn’t carry out my 
vision with � lm and a wet darkroom. 
Time passed — nearly ten years, in 
fact — during which I’d slowly ac-
quired Photoshop skills. A� er I had 
shoulder surgery in 2007 I was unable 
to photograph for six months, but 
I could scan images and work on 

the computer. It was then that the 
project became all-consuming. � ings 
fell together. I dreamed images and 
made sketches in the middle of the 
night. I read histories of the war and 
autobiographies and novels about 
personal journeys — psychological 
and real — that the war enforced. � is 
project is a journey back to those years, 
so I can go forward.

I wanted to tell the story of those years 
in my own voice, but I wanted to place 
it in a historical context so that it 
became more than personal. Friends 
and others who have seen this work 
respond to it by telling me their own 
story. One friend was reminded of “my 
mother living through the Blitz, my 
father being an evacuee to the north 
of England, and then both of them 
together emigrating.” Another recalled 
her feelings of fear and loss when her 
American father went o�  to war — and 
didn’t return for � ve years. � e details 
of their stories are di� erent, but the 
basic human emotions are the same. 
It’s important to me that my story be 
a jumping-o�  place for remembering 
other stories. 
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